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"DISCOVER IT!!" PROCESS

This Process will help you take your Local and Long Distance,

Warm, and 3-Foot Rule Friends through a simple education process,
so they can see the 'Big Picture’ of Nikken
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This flow chart is intended to be used in conjunction with the weekly HCBD calls.
Please see expanded version for more detailed information.

Business
Launch

STEP 6:
Build a Leg

Build
aleg



